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Monetize the Value to Close More Deals 

Customer Want,  Need,  Problem, Opportunity     ________________________ 

 

          Ways in Which Problem Costs              Estimated Cost of Problem      Statement to Rephrase The Customer’s  
(i.e. downtime, lost sales, poor inventory control,          Problem with Lost Dollar Amount 
 

   
   
   
   
   
   
   
   
   
   

Total _______________ 


